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Contrary to Market Feel, Deal Numbers 
Are Down, But Deal Dollars Are Up
By Kevin Janke, Wipfli Corporate Finance Advisors, LLC
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The M&A 
market is linked 
to confidence, 

corporate 
fundamentals 
and external 

forces like 
financing.

Valuations for the quarter averaged 7.4 times 
adjusted EBITDA, though well above the first 
quarter of 2018, but below the third and fourth 
quarters of 2017. Many believe this is due 
to facts and circumstances concerning the 
transactions and not the trend of the market.  

The 47 completed deals in the GF Data® ® cohort 
represent a drop from 63 in the first quarter 
and 57 in the year-ago second quarter. Those 
reports seemed at odds with our impressions of 
the market and others in the industry.  

For deals closed in the second quarter, 
according to GF Data “The launch period 
would probably have been the fourth quarter 
of last year. It is possible that uncertainty over 
trade policy, impending federal tax changes 
and broader market conditions created a stutter 
step in deals coming to market.”  Whatever the 
explanation for the second quarter dip, deal 
volume shows continued vitality. The question 
remains: How long will this last?

Total Enterprise Value (TEV)/EBITDA  Source: GF Data®®

TEV 2003 - 
2013 2014 2015 2016 2017 YTD 2018 TOTAL N =

10 - 25 5.5 5.5 5.8 5.8 6.4 5.9 5.6 1,183

25 - 50 6.1 6.4 6.6 6.4 6.6 6.6 6.3 861

50 - 100 6.7 7.6 7.8 7.3 8.2 9.1 7.1 594

100 - 250 7.2 7.5 9.0 8.9 9.2 8.5 7.9 296

Total 6.1 6.4 6.7 6.8 7.3 7.0 6.3

N = 1,897 213 242 228 244 110 2,934

Please note that N for 2003-13 encompasses 11 years of activity.

Multiples remain strong at 7.0 in YTD 2018. While this is below 2017’s 7.3, it exceeds 2003  
through 2016.

Quality Premium – Buyouts Only Source: GF Data®

2003 - 
2013 2014 2015 2016 2017 YTD 

2018 TOTAL

Above-Average Financials 6.1 6.8 7.3 7.2 7.8 7.7 6.6

Other Buyouts 5.9 5.8 5.9 6.0 6.5 6.1 5.9

Premium/Discount 105% 116% 123% 121% 119% 126% 111%

Incidence 57% 53% 55% 57% 59% 61% 57%

The above table details “quality premium.” 
Quality premium is the increase in valuation 
for above-average financial performance. 

The premium for year-to-date 2018 was 26% 
compared with 19% in 2017 and 5% from 
2003 to 2016.
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The positive 
outlook for North 
American M&A 

persists, with 
United States GDP 
growth in the first 
quarter coming  

in above 4%.
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Debt Multiples Source: GF Data®®

Debt utilization in the first half of 2018 remained 
in line with leverage in the prior year, although 
leverage has ticked down slightly over the past 
five quarters.  

Utilization of debt continued to stay high, 
similar to prior years. The 2017 multiples, 
which were 3.4 for senior debt and 4.2 for total 
debt, slipped slightly in 2018 to 3.3 and 4.1, 
respectively. This is one factor in recent high 
valuations.

Interest rates are also believed to be influencing 
debt. Financing is readily available today. 
While rates are rising in North America 
(Europe, not so much), they are still historically 
cheap.

Buyers and their CEOs seem to be more active 
in disposing noncore assets and adding to 
current opportunities. According to a recent 
Ernst & Young report, “Nearly a third of 
executives have increased the frequency of 
portfolio reviews in the past three years.” The 
positive outlook for North American M&A 

persists, with United States GDP growth in  
the first quarter coming in above 4%,  
adding to business executives’ view of the 
economic future.

The PE industry manages over $2 trillion in 
North America and Europe. PE institutional 
investors continue to increase allocation targets 
to PE given recent returns. This results in an 
increased population for buyers of strong, 
quality sellers. 

Overall, deal pricing remains robust, and 
buyers are paying premiums for quality deals. If 
you are looking to sell, now is a very good time 
to consider a deal. Let Wipfli Corporate Finance 
(WCF) help you achieve these premiums before 
the market changes. Our team of experienced 
advisors work with you to identify the right 
buyer that will allow you to reach your goals 
and ensure the proper succession and longevity 
of your business. Contact us to learn more about 
how WCF can help you skillfully navigate the 
M&A process.
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Jeff Milkie  
Jeff has more than 16 years of experience in leading mergers and acquisitions, raising capital and performing financial 
advisory engagements, having executed over $4.9 billion in transactions. He advises business owners, executive 
management teams and capital providers on complex strategic decisions and transactions, specifically related to mergers 
and acquisitions and private capital raising. Jeff has led numerous corporate finance engagements across various 
sectors, and his primary focus is on mergers and acquisitions, growth capital and recapitalizations for companies in the 
manufacturing/distribution, consumer goods/services, retail, business services, financial institutions, health care, media 
and applied technology sectors. 

Phone: 651.766.2894  |  jmilkie@wcfadvisors.com

Karen Monfre  
Karen has spent more than 20 years assisting clients in acquiring a business or in the sale of their closely held business. 
Her time is spent exclusively doing business sell-side representation, transaction support and related engagements.  
She is highly sought after for her experience and forthright consultation services. Karen has assisted in the successful sale 
of a wide range of clients from $1 million in revenue to over $100 million in revenue and in a wide array of industries, 
including manufacturing, distribution, health care, construction services, life sciences and automobile and  
truck dealerships.

Phone: 920.662.2802  |  kmonfre@wcfadvisors.com

Kevin Janke  
Kevin has over 25 years of experience in helping clients with transition matters including buying and selling, as well as 
valuation. An expert in transactions involving financial institutions, he also has expertise in manufacturing and a wide 
range of other industries. Kevin is a licensed real estate broker and holds FINRA Series 63 and 79 licenses.

Phone: 715.843.7441  |  kjanke@wcfadvisors.com

Paul Ouweneel  
Paul has 10 years of experience consulting with high-net-worth individuals and companies. His experience includes 
building financial models, preparing marketing materials, researching industry trends and sourcing parties for  
transactions in a variety of industries. Paul is a chartered financial analyst (CFA) and a certified public accountant (CPA) 
and holds FINRA Series 63 and Series 79 licenses. In addition, he is a board member and treasurer for Milwaukee 
Habitat for Humanity.

Phone: 414.431.9387  |  pouweneel@wcfadvisors.com

Robert Meyer 
Leveraging over 10 years of experience in investment banking, Robert has advised on numerous M&A and financing 
transactions across many industry verticals with entities of all sizes. Robert is sought after for his vast experience in 
many aspects of corporate finance, including private equity, commercial lending, corporate development and internal 
finance. Robert has served as a CFO, which enables him to have a thorough understanding of a client’s most important 
considerations.

Phone: 312.801.5318  |  rmeyer@wcfadvisors.com
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Wipfli Corporate Finance Advisors LLC provides a broad range of investment banking services 
tailored for middle-market companies ($10 million to $500 million of revenue) and capital 
providers. We pride ourselves on earning our clients’ confidence through dedication to 
their strategic and transactional needs. In addition, our clients benefit from the depth of 
our leadership team’s experience — over 100 years of combined experience advising 
middle-market companies and management teams — and the extensive industry 
knowledge of our parent firm’s 245 partners and over 2,000 associates.

We consistently provide clients with broad transactional, structuring and 
industry capabilities and the benefit of solid relationships with hundreds 
of middle-market companies and capital providers throughout the 
Midwest and across the United States.

Market data from GF Data®®  is proprietary and may not be reprinted, reproduced or used in any form without written permission from GF Data® or Wipfli LLP. Market data proprietary to 
PitchBook, or any other source cited, may not be reprinted, reproduced or used without permission from the source or Wipfli Corporate Finance Advisors, LLC.

The acquisition and sale of a business or a capital raise may turn out to be regarded as a purchase or sale of a security. In order to protect you, your transaction will be handled by our 
team members who are registered with a broker/dealer with whom we have established a relationship. Our team members who will work on your transaction will do so through an 
engagement with that broker/dealer. 

Investment banking services provided by RKCA, Inc., Member SIPC/FINRA, 1077 Celestial Street, Cincinnati, Ohio 45202. Phone: 513.371.5533. Certain Wipfli Corporate Finance 
Advisors, LLC associates are registered representatives of RKCA, Inc. Wipfli Corporate Finance Advisors, LLC is a subsidiary of Wipfli LLP. Certain accounting, tax, business advisory and 
other services are provided by Wipfli LLP.  RKCA, Inc. does not provide accounting, tax or legal advice.

The content of this material should not be construed as a recommendation, offer to sell or solicitation of an offer to buy a particular security or investment strategy. The content of this 
material was obtained from sources believed to be reliable, but neither Wipfli Corporate Finance Advisors, LLC nor RKCA, Inc., warrants the accuracy or completeness of any information 
contained herein and provides no assurance that this information is, in fact, accurate. The information and data contained herein is for informational purposes only and is subject to 
change without notice. This material should not be considered, construed or followed as investment, tax, accounting or legal advice.  Any opinions expressed in this material are those of 
the authors and do not necessarily reflect those of other employees of Wipfli Corporate Finance Advisors, LLC or RKCA, Inc.  Investing in the financial markets involves the risk of loss. Past 
performance is not indicative of future results. 
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