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M&A activity 
finished strong 

in 2017.

M&A activity finished strong in 2017, despite 
some deals choosing a January close for tax 
purposes, which potentially underinflates the 
2017 volume and buoys January 2018 volume. 
Factset reports a total 2017 deal volume of 
11,673 deals worth $1.7 trillion. January deal 
volume increased, totaling 910 deals versus 
819 in December.

Valuations remain strong in the middle market, 
with GF Data® reporting an “eye-popping 
continued surge in valuations in the fourth 
quarter” from its 201 contributing private equity 
sponsors. Valuations in each subset of its data, 
sorted by total enterprise value, increased in 
2017 over 2016 (see “Total Enterprise Value” 
on page 2).

* As of March 1, 2018
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Technology leads the field in terms of deal 
multiples by industry, with an average of 
10.2x EBITDA in 2017, with the rest of the pack 
coming in at a fairly tight range from 6.6x for 

Other to 8.2x for Media and Telecom. Once 
again, size, financial quality and management 
quality were factors contributing to higher deal 
value.

Continued...

Size, financial 
quality and 

management 
quality 

were factors 
contributing 

to higher deal 
value.

Total Enterprise Value (TEV)/EBITDA Source: GF Data®

* As of March 1, 2018

Please note that N for 2003–12 encompasses ten years of activity.

TEV

10–25 5.5 5.8 5.5 5.8 5.9 6.4 5.6 1132

25–50 6.1 6.8 6.4 6.6 6.5 6.7 6.3 819

50–100 6.7 6.6 7.5 7.8 7.3 8.3 7.0 564

100–250 7.2 7.1 7.5 9.0 9.0 9.2 7.9 282

Total 6.0 6.4 6.4 6.7 6.8 7.4 6.3

N = 1735 163 211 237 220 231 2797

2003–
2012

2013 2014 2015 2016 2017 Total N =

TEV/EBITDA - By Industry Category Source: GF Data®

* As of March 1, 2018

Please note that N for 2003–12 encompasses ten years of activity.

Industry

Manufacturing 5.9 5.9 6.1 6.6 6.2 6.9 6.1 1211

Business Services 6.0 6.5 6.1 6.3 7.3 7.5 6.3 520

Health Care Services 6.8 7.2 7.2 7.8 7.6 8.1 7.1 264
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Media & Telecom 7.3 5.5 N/A 6.4 6.7 8.2 7.2

Other
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We have seen 
continued strong 

demand by 
private equity 
and strategic 

buyers.

So what does this all mean looking forward to 
2018? Virtually all surveys point to 2018 being 
a very good year. Several factors will continue 
to drive M&A in 2018, including:

Global economic strength: In 2018, 
75% of major economies are expected 
to generate more than 2% GDP growth, 
compared to only 57% in 2011, according 
to Citi’s Financial Strategy and Solutions 
Group.

U.S. corporate tax cuts providing 
increased net income and cash: An 
estimated 12% increase in cash flow is 
projected for the median U.S. firm in 2018.

Repatriation of offshore profits and 
investment dollars: Several notable 
investments — including FoxConn, Alibaba 
and Apple — have heard President Trump’s 
message, “We will follow two simple rules:  
Buy American and hire American,” and are 
increasing their investments. This should fuel 
additional profit and downstream activity.

Technology tools: Deloitte’s M&A Trends 
2018 report, which includes feedback from 
more than 1,000 executives at corporations 
and private equity firms, states that almost 
two-thirds of respondents are using new 
M&A technology tools to assist with 
reporting and integration. Respondents say 
the tools help reduce conflicts, costs and 
time — key factors in making more deals 
work. 

Technical innovation: In addition, the 
Deloitte report states that technology 
acquisition is the new number one driver 
of M&A pursuits, ahead of expanding 
customer bases in existing markets or 
adding products and services.

About 68% of executives at U.S.-
headquartered corporations and 76% of 
leaders at domestic-based private equity 
firms say deal flow will increase in the next 
12 months, according to the Deloitte report. 
Further, most respondents believe deal size will 
either increase (63%) or stay the same (34%), 
resulting in continued favorable deal multiples.

At Wipfli Corporate Finance Advisors, we 
have seen continued strong demand by private 
equity and strategic buyers, particularly for 
targets with strong growth prospects, EBITDA 
margin reflecting a niche or value-added 
product or service, and quality management. 
We are working on several new deals whose 
owners have been on the fence, contemplating 
when to sell, and ultimately said now is the 
time. Given the demand by buyers in the 
market and the opportunity to garner a 
premium price for the right business markers, 
it is imperative that middle-market companies 
engage a quality M&A advisor to help position 
them for greater success. Your experienced 
team at WCF Advisors knows how to prepare 
the business and effectively sell its strengths. 
We also have in-depth knowledge of active 
buyers and a sale process that yields results!

•

•

•

•

•

“
”



Featured Expertise

6

Market UPDATE
MARCH 2018

4...Continued on next page

Jeff Milkie  
Jeff has more than 16 years of experience in leading mergers and acquisitions, raising capital and performing 
financial advisory engagements, having executed over $4.9 billion in transactions. He advises business owners, 
executive management teams and capital providers on complex strategic decisions and transactions, specifically 
related to mergers and acquisitions and private capital raising. Jeff has led numerous corporate finance engagements 
across various sectors, and his primary focus is on mergers and acquisitions, growth capital and recapitalizations for 
companies in the manufacturing/distribution, consumer good/services, retail, business services, financial institutions, 
health care, media and applied technology sectors. 

Phone: 651.766.2894  |  jmilkie@wcfadvisors.com

Karen Monfre  
Karen has spent more than 20 years assisting clients in acquiring a business or in the sale of their closely held business. 
Her time is spent exclusively doing business sell-side representation, transaction support and related engagements. She 
is highly sought after for her experience and forthright consultation services. Karen has assisted in the successful sale 
of a wide range of clients from $1 million in revenue to over $100 million in revenue and in a wide array of industries, 
including manufacturing, distribution, health care, construction services, life sciences and automobile and truck 
dealerships.

Phone: 920.662.2802  |  kmonfre@wcfadvisors.com

Kevin Janke  
Kevin has over 25 years of experience in helping clients with transition matters including buying and selling, as well as 
valuation. An expert in transactions involving financial institutions, he also has expertise in manufacturing and a wide 
range of other industries. Kevin is a licensed real estate broker and holds FINRA Series 63 and 79 licenses.

Phone: 715.843.7441  |  kjanke@wcfadvisors.com

Paul Ouweneel  
Paul has 10 years of experience consulting with high-net-worth individuals and companies. His experience includes 
building financial models, preparing marketing materials, researching industry trends and sourcing parties for 
transactions in a variety of industries. Paul is a chartered financial analyst (CFA) and a certified public accountant (CPA) 
and holds FINRA Series 63 and Series 79 licenses. In addition, he is a board member and treasurer for Milwaukee 
Habitat for Humanity.

Phone: 414.431.9387  |  pouweneel@wcfadvisors.com

Robert Meyer 
Leveraging over 10 years of experience in investment banking, Robert has advised on numerous M&A and financing 
transactions across many industry verticals with entities of all sizes. Robert is sought after for his vast experience in 
many aspects of corporate finance, including private equity, commercial lending, corporate development and internal 
finance. Robert has served as a CFO, which enables him to have a thorough understanding of a client’s most important 
considerations.

Phone: 312.801.5318  |  rmeyer@wcfadvisors.com



Wipfli Corporate Finance Advisors LLC provides a broad range of investment banking 

services tailored for middle-market companies ($10 million to $500 million of revenue) 

and capital providers. We pride ourselves on earning our clients’ confidence through 

dedication to their strategic and transactional needs. In addition, our clients benefit 

from the depth of our leadership team’s experience — over 100 years of combined 

experience advising middle-market companies and management teams — and 

the extensive industry knowledge of our parent firm’s 239 partners and over 

1,900 associates.

We consistently provide clients broad transactional, structuring and 

industry expertise and the benefit of solid relationships with hundreds 

of middle-market companies and capital providers throughout the 

Midwest and across the United States.

Market data from GF Data®  is proprietary and may not be reprinted, reproduced or used in any form without written permission from GF Data or Wipfli LLP. Market data proprietary to 
Pitchbook, or any other source cited, may not be reprinted, reproduced or used without permission from the source or Wipfli Corporate Finance Advisors, LLC.

The acquisition and sale of a business or a capital raise may turn out to be regarded as a purchase or sale of a security. In order to protect you, your transaction will be handled by 
our team members who are registered with a broker/dealer with whom we have established a relationship. Our team members who will work on your transaction will do so through an 
engagement with that broker/dealer. 

Investment banking services provided by RKCA, Inc., Member SIPC/FINRA, 1077 Celestial Street, Cincinnati, Ohio 45202. Phone: 513.371.5533. Certain Wipfli Corporate Finance 
Advisors, LLC associates are registered representatives of RKCA, Inc. Wipfli Corporate Finance Advisors, LLC is a subsidiary of Wipfli LLP. Certain accounting, tax, business advisory and 
other services are provided by Wipfli LLP.  RKCA, Inc. does not provide accounting, tax or legal advice.

The content of this material should not be construed as a recommendation, offer to sell or solicitation of an offer to buy a particular security or investment strategy. The content of 
this material was obtained from sources believed to be reliable, but neither Wipfli Corporate Finance Advisors, LLC nor RKCA, Inc., warrants the accuracy or completeness of any 
information contained herein and provides no assurance that this information is, in fact, accurate. The information and data contained herein is for informational purposes only and is 
subject to change without notice. This material should not be considered, construed or followed as investment, tax, accounting or legal advice.  Any opinions expressed in this material 
are those of the authors and do not necessarily reflect those of other employees of Wipfli Corporate Finance Advisors, LLC or RKCA, Inc.  Investing in the financial markets involves the 
risk of loss. Past performance is not indicative of future results. 
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